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GREATER METROPOLITAN DENVER MARKET UPDATE
OCTOBER, 2011
Market Metrics:

September historically marks the end of Denver’s prime home selling/buying market with seasonally adjusted transactions when comparing month over month.  Of note is the fact that the month end inventory of active listings in total is 15,533 homes at month end.  This is a new low for the last thirteen months.

Monthly Market Recap:

Single Family:




Condos:
Active Inventory is 12,613 units at month end
Active Inventory is 2,920 units at month end

Sold units is 2,610




Sold units is 727

Average Days on Market is 99


Average Days on Market is 127

Median Sold Price is $229,804


Median Sold Price is $128,950

Average Sold Price is $280,289


Average Sold Price is $159,980

September Year-to-Date Market Recap (2011 versus 2010):

Single Family:




Condos:
Active Inventory 12,613 versus 17,625 (↓28%)
Active Inventory 2,920 versus 5,255 (↓44%)

Sold Units 23,956 versus 23,933 (↔)


Sold Units 6,024 versus 6,353 (↓5%)

Median Price $229,970 vs $230,000 (↔)

Median Price $124,900 vs $134,000 (↓7%)

Average Price $281,782 vs $282,416 (↔)

Average Price $158,761 vs $160,280 (↓1%)

Sales Volume $6.8B versus $6.8B (↓1%)

Sales Volume $1.0B versus $0.9B (↓6%)

Days on Market 106 versus 86 (↑23%)

Days on Market 120 versus 91 (↑32%)

With the end of the prime home selling and home buying market for the Greater Metropolitan Denver area, what can one expect for the remaining months of 2011?  The Active Inventory count in units will continue to decrease as well as the monthly number of both under contract and closed transactions.  This does not mean that the market has gone away or will go away; but, rather that the market continues in a seasonally adjusted basis.
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The above representation reflects the month end snapshot of active listings at the end of each month for a thirteen month period.

As a prospective home seller or home buyer knowing what is available for sale gives you the insight as to the market.

The inventory of active listings generally rises in late spring to early summer time frame and then decreases starting in the fall.

Advice to Sellers:

Are you thinking of selling your home?  How do you determine the price?  Consider looking at the competition.  Determine what homes are active listing inventory that are comparable to your home.

Have you made improvements to your home?  Compile a list of those improvements detailing the specific improvement, date, and cost.  Consider having available a current floor plan. 

These are a few suggestions for you the seller to determine the pricing.  
Advice to Buyers:

The number of active listings, those homes available for sale, decreases at this time of year.  Is the glass half full or half empty?  I would suggest that this is a good time of the year to be in the home buying mode.

Manage your expectations by determining what you want in a home, what you can afford in a home, what are your lifestyle priorities, and does home ownership allow you to achieve your personal goal.
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