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GREATER METROPOLITAN DENVER MARKET UPDATE 

MARCH, 2014 
 

 

Market Metrics: 

 
By the numbers, the inventory of available homes for sale is 7,441 homes at February 
month end, 4,018 homes came onto the market, 4,001 homes were placed under contract, 
and 2,645 homes closed at an average sold price of $294,565 resulting in a closed dollar 
volume of $779.1 Million.   
 

Monthly Market Recap: 

 

Single Family:     Condo:  
Active Inventory is 4,842     Active Inventory is 1,261   
Sold Homes is 2,059     Sold Homes is 754   
Average Price is $329,843    Average Price is $215,657  
Median Price is $280,000    Median Price is $170,500 
   
 

Year To Date Market Recap: 

 

Single Family:     Condo:  
Sold Homes is 4,043     Sold Homes is 1,379   
Average Price is $332,553    Average Price is $229,893  



 
Source:  Metrolist, Inc., - March 8, 2014 

The above representation for Single Family and Condo includes real estate activity in the counties of Adams, 

Arapahoe, Boulder, Broomfield, Clear Creek, Denver, Douglas, Elbert, Gilpin, Jefferson, and Park. 

 

Market Facts: 

 
The spring season is around the corner and the prime home market season starts soon. 
Interest rates continued to fluctuate both upwards and downwards in the month of 
February.  Consumer confidence decreased in February to 78.1 down from 79.4 in 
January. Overall, the Denver home market continues to have a two month plus supply of 
homes available for sale at the current sales rate. 

 

Advice to Sellers: 

 
Weather has been deemed a headwind for the home market in recent months.  With the 
season change from winter to spring just around the corner, what are some of the hottest 
trends? 
 
Outdoors is one of the hottest trends for 2014.  In the home market, outdoor gardens, 
landscaped spaces, outdoor living spaces, and outdoor recreation amenities top the trends.  
Outdoor features include lighting, seating, fire pit/fire place/grills, low maintenance 
landscapes with native plants, and terraces/patios/decks.  The best part of outdoor living 
space is that one can make it whatever suits one’s priorities. 
 
If you believe the spring selling rush is underway.  Now is the time to get back to the 
basics.  Take an objective look at your home.  Check out the market.  If you are a seller, 
how does your home compare with the competition?  In terms of the competition, take 
into consideration the homes that are available on the market today as well as the homes 
that will be coming on to the market in the near future. 
 
What is a seller to do?  Prepare your home, de-clutter, take care of deferred maintenance, 
and reach out to a Professional. 
 
Each and every home is unique which suggests professional assistance in selling the 
home.   
 

Advice to Buyers: 

 
Learn the home market that is appropriate to your wishes, priorities, and desires.  The 
majority of home buyers search online first for homes on the market.  Then, reach out to 
a Professional. 
   
Know what you want in a home, where you want to live, and what price range you can 
afford.  Complete the pre-qualification process so you know the price range that you 
qualify for when you are purchasing a home.  Be prepared and manage your expectations.   
 


